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fosedeHo HeobxiOHicmb nepebydosu
dianbHocmi nidnpuemMcme y Harnpsimi OpieH-
mauii Ha 3anumu i nompebu KnieHma.
lMoka3zaHoO, Wo KrieHMoopieHmoagaHicmb
3abesneyye yyacHUKaM PUHKY CMIlKY KOHKY-
peHmHy nosuyito. Po3ensHymo nepcrnekmusu
8UKOpPUCMaHHSA KNieHmMoopieHmosaHuXx mnio-
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The necessity of restructuring of enterprises
in the direction of orientation of the client’s
requests and needs is proved. A customer
centricity provides sustainable competitive
position of market actors is shown. The
prospects of client-oriented approaches in
management is considered.
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cghepa nocnye.

Mpouecw rnobanisaii, CUCTEMM eNEKTPOHHOT KOMYHiKaLiT 1 iHdhopmaLii 3MiHKUAM nornsag Ha
B3aemMofiito napTHepiB i Nokynuis. HoBolo napagmnrmoro ctaB MapKeTUHT BiJHOCKH, B OCHOBI
SIKOro — PO3BUTOK i NiATPMMKA JOBrOCTPOKOBUX, HAAIMHMX 3B’A3KIB 3 CyD’ekTamu puHKy. Lis
cTparTeris 6a3yeTbCsl Ha AOBEAEHOMY TBEPIPKEHHI MPO Te, L0 YTPMMaHHSA HasiBHUX CTIOKUBaYiB
KOLUTY€E KOMMaHIAM [eLleBLUe, HiXK 3arny4eHHst HOBMX, TOMY B Cy4aCHUX EKOHOMIYHUX YMOBax
Ha[3BUYaiHO BaXKIMBOIO i aKTyaribHOI CTae NpobnemMaTtmka KnieHTOOPiEHTOBAHOCTi KOMMNAHiIMN.

3a Takoro nigxoay 06’eKTOM JOCIHKEHHS CTa0Th KIMIEHTOOPIEHTOBHI CUCTEMMU, SIKi (DOKYCOM
CBOiX Bi3Hec-npoLeciB BOa4aloTh 3B's13KN 3 KITiEHTaMW.

[MUTaHHSAM KITiEHTOOPIEHTOBAHOCTI KOMMNAHI MPUCBAYEHI YNCTEHHI pobOTY 3apybidkHMX Ta
BITUM3HSAHKX aBTOpIB. [paLli Takux TEOPETUKIB Ta NPaKTUKIB Y cdpepi MapkeTuHry, ak M. Baww, A.
Kyninwny, B. Jlowkos, . ManH, O. MyxopToBa, O. Hogiko, ®. H’toenn, K Xapcbkuii € Barommm
HayKOBWMM BHECKOM Y JOCTIHKEHHSA MPobremum KieHTOOPiEHTOBAHOCTI KOMMaHii .

AHani3 HayKoBUX J)Keper CBiguuTb, Lo B 6aratbox ccpepax gisnbHocTi komnaHin 80—-90%
agoxoay OpMyOTb MOCTIMHI KNIEHTW, | TOMY 3aBAaHHS KOXHOMO NiANPUEMCTBA, KOXHOMO
MeHeXXepa — yTpumMaTtn, Hacamnepen, NOCTIMHUX KNIEHTIB i, 3BMYaNHO, 3any4nTtun Oo
cniBpobiTHMLTBA HOBKX [1, €. 368]. «KnieHTn — Lie axxepeno Xutta ansa kopnopakuii, i ix Tpeba
noBaaTu, sIK 3eMIto, 3a Te, L0 BOHa — J)Keperio XuTTsa» —3a3Hadas [. LmiHke [2].

© Bikropis XmypoBa, Inna IOpuuk, 2013.
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MeTotlo cTaTTi € BUSBMIEHHS MOXIUBOCTEN i NEPCMNEKTUB BUKOPUCTAHHS B MPaKTuLUi
rocrnogaptoBaHHs1 iHHOBALiMHMX CUCTEM KITIEHTOOPIEHTOBAHOCTI MEHEL)KMEHTY Ha OCHOBI
KPUTUYHOIO aHanidy OCHOBHMX MOMOXEHb NapagurMv MapKeTUHIY BiAHOCUH.

KnieHToopieHToBaHICTb abo OpieHTaLlisi Ha KnieHTa — cTpaTeris BeAeHHS rocnofapcbkol
OisSNbHOCTI KOXXHOro nianprveMCTBa, BiAMoOBIAHO OO0 sIKOT BOHO (MiANPMEMCTBO) pobuTb aif
(nogekyau 30BCiM HecTaHAaApTHI Ta iHAMBIAYyanbHi), CNpsIMOBaHi Ha 3a40BONEHHS NoTpeb
KnieHTa, 3 MeTO NepeTBOPUTK NOro B NosnbHOro krieHTa [3]. Taka ctpaTeria y 6inbLiocTi
BUMaZKiB BUrigHa y AOBrOCTPOKOBIN NEPCNeKTUBi, Xo4a AeKON1 A0CUTb BUTPaTHA 3a pecypcamu.
[nga Toro, wo6 ByTH KNiEHTOOPIiEHTOBAHOIO KOMMaHiELD, NOTPIGHO, NepLl 3a Bce, 3HaTh NoTpebu
CBOIX KITIEHTIB.

Y po3BUHEHMX KpaiHax 3axoay BUKOPUCTaHHS Takux Nigxodis 4O yrnpaBniHHSA B3aEMO-
BigHOCMHaMM 3 knieHTamu, K «Business Intelligence», «Customer Synchronized Relationship
Planning», «Employee experience management», «Customer Intelligence», «Customer
relationship management» Ta «Enterprise feedback management» BusiBUNocb 060B’I3KOBUM
aTpubyToM yCrilLHOro icCHyBaHHA NiANPUEMCTBA Ha puHKY. OTxe, po3rnsaHeMO AeTarbHille
3ragaHi nigxoaw.

«Business Intelligence» (Bl, 3 aHrn. —6isHecoBa aHaniTvka) — NpoLiec NepeTBOPEHHs AaHUX
B iHdpopMaLito, a iHdopMaLii B 3HaHHA, SKi MOXYTb OyTU BMKOpUCTaHi Ans 36inbLUeHHs
KOHKYPEHTOCNPOMOXHOCTI NiANPUEMCTBA. ICHYE Kinbka BapiaHTiB PO3yMiHHS LibOro TepmiHa
(puc. 1), 3 AKX MOXHa 3pOBUTM BUCHOBOK NpO Te, Lo BidHec-aHaniTvka B LUMPOKOMY CEHCI
cnosa Bu3Havae [4]:

~
* KOPUCTYBAYOLEHTPUYHUIA NpoLEC, SKUIA BKIOYae AOCTYN Ta AOCHILKEHHS
iHpopmauii, 11 aHani3, BUpoONeHHs iHTYiuii i po3ymiHHA, Aki BegyTb A0
. noninweHoro i HechopMynbHOro NPUIRHATTSA piweHb (1980 p.);
Ananituka «Gartner» < |- IHCTPYMEHTW N5 aHanisy AaHux, nobyaoBu 3BITIB i 3aNUTIB, WO MOXYTb
gonomorTtu 6i3Hec-kopucTyBavyam OnpauloBaTU 3HaAYHi MacuBM AaHUX ANS
TOro, Wob cuHTe3dyBaTn 3 HUX 3Ha4YMMy iHcpopmauito (1996 p.)
G
~
* npouec 36opy GaratoacnekTHol iHdopmaLii Npo JoCnifpKyBaHUA NpeaMeT;
[xoHaTaH By < . pospo§neHHﬂ nporpamHmx ,E.I,O:D,aTKiB, AAKi 3a6'e3neqy.|oTb KopMCTyBaqig
MOXNMBICTIO OTPMMAaTU BIiANOBiAi HA NUTaHHs Gi3Hecy i BUSBUTK 3HaYyLLi
TeHAeHUii abo wabnoHn y aocnigxyBaHin iHdopmauii
~
The Data Warehousing . niﬂaniCTb,_"ﬂKg Mag BIQHOLLEHHS 4O NpoLecy NepeTBOpeHHs ,anM)f Y 3HaHHS,
Institute a 3HaHb B Ajl BisHecy Ans OTpMMaHHS BUrof 3a [OMOMOrol aHaniTMYHUX Ta
rpynoBmx iHCTPYMEHTIB i AOAATKIB, a TaKOX iHPpacTPyKTypu CxoBuLLA AaHUX
Mocapiit po marepiany * NpoLec onucy pesynbTaTty NormubneHoro aHanisy AetanbHuX AaHux GisHecy,
«Impossible Data Lo BKNtoYae TexHonorii 6a3 AaHux i 4ofaTtkiB, a TakoX MpPakTUKy aHaniay.
Warehouse Situations: IHOAI BUKOPUCTOBYETLCS AIK CUHOHIM «MIATPUMKM MPUAHATTS pilleHb», Xo4a
Solutions from the BI-NOHATTA TEXHIYHO BinbLL LUXPOKE
Experts»

Pwuc. 1. BusHayeHHs1 noHssimmsi «Business Intelligence»
Dxepeno: [4].
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— NPOLEC NEPETBOPEHHS AaHUX B iHCpopMaLLito | 3HaHHS NPo Bi3HeC A1 NiATPUMKN NPURHATTS
noninweHnx i HeoopmanbHUX PiLLEHb;

— iHdpopmauiiHi TexHonorii (meToau i 3acobun) 36opy gaHux, KoHconigauii iHdopmau,i i
3abesneyeHHs gocTyny 6i3HeC-KOpMCTyBaYiB 40 3HaHb;

— 3HaHHA npo 6isHec, oobyTi B pe3ynbrati NornNMbneHoro aHanisy AetanbHUX AaHuX i
KOHCONigoBaHoi iHhopmallii.

IHcTpymMeHTU «Business Intelligence» — nporpamHe 3abe3sneyeHHs, ske fo3Bonse bisHec-

KopucTyBayam 6a4nTi i BUKOPUCTOBYBATU 3HAYHI MacvBu cknagHux gaHux. Baaemogito
iHcTpymeHTiB «Business Intelligence» nogaHo Ha puc. 2.

Data Mining Tools —

| 4 nporpamHe
[ .| saBesneuenns, sike

| aBTOMaTWM4HO lWyKae
\ CcyTTEBi 3B’A3kM abo
J kopensuii B gaHux -

//' e £ “\_\
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| Query Tools — _—- BaraToBuMipHe \
B \ nporpamHe nporpamHe \\
" 3abe3nevyeHHs, 3abe3nevyeHHs \
I‘ sike AosBoONse. AnA aHanisy — \
\ KopucTtyBa4yesi — Bigome sik OLAP (Online |
3apjaBaTu NUTaHHA [ Analytical Processing), |
y npo mozene ato \ sKe [1ae MOXIMBICTb
\  Aerani mannx L \ KOpUCTyBaueBi

PO3rNsAHYTU AaHi
3 pisHMX NosuLin
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Puc. 2. Bzaemodisi iHcmpymeHmie Business Intelligence
Dxepeno: [4].

EdexTrBHe BUKoprcTaHHS cnctem Bl go3Bonsie 4oCcArT/ TicHiLWoi iHTerpauii 6isHec-npouecis,
NiABULLMTK piBeHb 06CNYroByBaHHS KMIEHTIB i MOKPALLMUTM SKiCTb YNPaBiHHS NEPCOHANOoM.
BnpoBagxeHHs cuctem Bl gonomarae BUABUTM NOTEHLian gnsa po3BUTKY OopraHisauii, SKun
paHile 6yB NpMxoBaHWiA B iHpopMaLlil, L0 3HaXo4macs B i30N1bOBaHUX, HEY3ro4KeHnX oaHa
3 ofgHoto Gasax ganHux. MigBulLeHHS edeKTUBHOCTI Gi3HEC-NMPOLIECIB i BUSIBIIEHHA HOBUX
MOXITMBOCTEWN AN pO3BUTKY Bi3HeCy Nnpmn3BoaaTb A0 SABHOMO (3pOCTaHHs 00cariB npogaxis) i
HesIBHOro (MigBULLEHHS NOANBHOCTI CNiBpoBIiTHUKIB) 36iNbLLUEHHSA 40X0AiB KOMMaHii [4].
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«Customer Synchronized Relationship Planning» (CSRP, 3 aHrn. — nnaHyBaHHs1 pecypciB,
CVIHXPOHIi30BaHe 3i crioxuBadem) — 6isHeC-MeTOL,0MOrid, ika NEPEHOCUTL Ty YaCTUHY AiSNbHOCTI
nignpMeMCTBA, WO OpieHTOBaHa Ha MOKYMuUs, B LEHTP CUCTEMM yNpaBfiHHA pecypcamu
nignpuemcTaa.

MpuaHayeHHs CSRP — cTBOpeHHSA NPOAYKTIB 3 NifBULLLEHOO LIiHHICTIO AN NOKynusi, TO6TO
NpPOAYKTIB, LLO HAMMNOBHILLE BigMNoBiAanTb cneundivHoMy Habopy BUMOT KOXKHOMO KOHKPETHOIO
nokynus [5, c. 432].

CuHXpoHi3aLis AisnbHOCTI NoKynus (i opieHToBaHWX Ha poBoTy 3 HMM BiAAinie) 3 NNaHOBUM
BiO4INOM MignpuemcTBa J03BOMSIE ONEPATUBHO 3HAXOOUTU MOXITMBOCTI ANSA CTBOPEHHS
KOHKYpEHTHMX nepeBsar. [NopyLeHHs BUpOOHNYOro putMy Yepes BUMOTU, L0 HaAXOAATb Bif
MOKYMUiB B CUCTEMM LLLOAEHHOIO NiaHyBaHHS | HagaHHSA NOCNYT, 3MYLLYE KEPIBHUKIB MiANPUEMCTB
BpaxoByBaTW B OnepaTMBHOMY YMNpaBniHHI KPUTUYHI DaKTOpU PUHKY i 3MiHY CMOXUBYMX
BracTuBOCTeW Npoaykuii. BUpobHukn, siki 6epyTb 3a OCHOBY B3aEMOI0 3 MOKYMLUEM, a He
BHYTpPILLHI Nnpobnemn BMpOOHULTBA, MOXYTb OTPUMAaTW iCTOTHI nepesaru, SKWo OyayTb
CMCTEMAaTWUYHO OLHIOBAaTU (hakTopu, nogaHi Ha puc. 3.

~
lMocnyeu,
sIKi fompi6Ho
nponoHyeamu
/e
IMpodykmu, Hoei puHku,
sIKi nompi6Ho SKi nepcnekmueHi
eupobnamu 0151 po38UmKy

noTpeodyroTb
cUcTeMaTU4HOro
OLliHIOBaHHA

Puc. 3. ®akmopu, siki nompebyromb cucmemMamu4HO20 OYiHIO8aHHS1
xepeno: [4].

[na pocarHeHHs BUpobHnYoi edpekTBHOCTI B cuctemax CSRP nepenbavatoTbesi TEXHOIorii
BWIOTOBIEHHS Ha 3aMoBrieHHs, ToMmy CSRP 3amiHioe nnaHyBaHHS Big noTped BUpobHMLTBa Ha
nnaHyBaHHS BiJ, 3aMOBIeHb MOKyMLiB. B 0CHOBY npouecy ynpaBniHHSA 3aknagaeTbes iHpopmaisa
NpPOo NOKYMUiB i nocnyru.

BrpoGHM4ye nnaHyBaHHS € BaXIMBWM, are He MPIOPUTETHMM: Ha NepLUe MicLie BUCYBaloTbCA
3anuTy NOKYNLiB, LLIO NepeaarTbes 3 Nigpo3ainis NignpueMcTBa, OpieHTOBaHMX Ha poboTy 3
nokynusamun. CteopeHHst cuctem CSRP nepenbavae iHTerpadito nigpo3ainis nianpMemcTea,
noB’si3aHMx 3 npogaxamu Ta ob6cnyroByBaHHAM MOKYMLUiB, 3 OCHOBHMMW MJIAHOBUMMW i
BUPOGHMYMMK nigpo3ainamn. Kpim Toro, BoHM noTpedytoTb BNpoBagKEHHS BiOKPUTUX
KOMM’FOTEPHUX TEXHOSON 415 CTBOPEHHS iHPPACTPYKTYpW, L0 MOXKE NiATPUMYBATH iHTErpaLiio
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3anuTiB NOKYMLiB Ta NOCTavanbHUKIB 3 BAPOOHUYMMY NpuknagHuMmim nporpamammn. O6pobka
3aMOBJIEHb Ha KyniBMo-npogax nepeabavae guHamidHe nepeTBopeHHst NoTped nokynus y
BMMOIM [0 NPOAYKTIB Ta iX BUPOOHMLTBO. MOXNIMBICTb BUKOHAHHSI 3aMOBIEHHS Y CUCTEMaX
CSRP moxe 6yTn nepeBipeHa 4o TOro, ik BOHO NPURHATE 4,0 BUKOHAHHS [6].

«Employee experience management» (EEM, 3 aHrn. — ynpaeniHHs 4oCBigoM npadie-
HUKIB) — Lle cucTeMaTUYHWUIA Npouec igeHTudikauii, BUKopucTaHHsa i nepegadi iHcbopmadii,
3HaHb, AKi NpaLiBHMKN MOXYTb CTBOPHOBATK, YAOCKOHarnoBaTK i 3actocoByBsaTu. Lle npouec,
AKWUIN reHepye 3HaHHS, HAaKOMMYYE iX | BUKOPUCTOBYE 3 METOK OTPMMAaHHS KOHKYPEHTHUX nepe-
Bar [7].

EEM, 3a AGxapi, TpakTyeTbCcs SIK migxig onsa 3abesnedyeHHs Halkpalloro goceigy
cniBpoObITHUKIB, LLIO TPaHCHOPMYETLCS B MO3UTUBHUIA JOCBIA KNiEHTa «SIK eMMIPUYHA MapKETUHT
Ansi 30BHiLLHIX cnoxwueaviey [8]. . Mapic 3ayBaxuBs: «[dymka knieHTa npo KoMnaHito opMyeTbCs
B CaMOMY CepLli opraHisaujii. BoHa no4mMHaeTbCs i3 cniBpobiTHUKIB, SIKi € CTPATETIELD | XKUTTAM
6peHay» [9, c. 102]. EEM Tak camo, siKk BHYTPILLHIA MApKETWHT, € BHYTPILLHIM NiAX040M, Lo
30cepenkye yBary Ha npauiBHuUKax (BHYTPILLHIX KrieHTax), ki OpieHTOBaHi Ha crnoXxusadis
(30BHiILLHIX KnieHTiB). lMignpuemcTaa BukopuctoBytoTe EEM B cuTyauii, konm im noTpi6Ho
nepekoHaTu1Cs, Lo CNiBpOBIiTHUKM SIKICHO B3aEMOZiOTb 3 KNiEHTaMu Ta CTBOPIOIOTL GaxaHe
YSIBNEHHSA Npo NignpuemMcTBO Npu HagaHHi iHpopmauii Ta nocnyr. NignpuemcTBo, 3anpo-
Ba[PKytO4M CMCTEMY ynpaBriiHHA JOCBIAOM NpauiBHUKIB, CTaBUTb Nepes coboto 3aBOaHHS,

nogaHi Ha puc. 4. /\

( N\

CTBOpEHHS i 36epexeHHs1 CBOIX KOHKYPEHTHUX
nepesar

\

MepeTBOpPEeHHs NiANPUMEMCTBA B CUSTbHY
OOCBiAYeHy KOMaHAy

\
MakcumanbHa peanisauifa npocecinHnx
i 0COOUCTICHNX MOXXNMBOCTEN NpaUiBHUKIB
nignpvemcrea

Puc. 4. OcHoeHi 3ae0aHHs1 3anpoeadxeHHs1 «kEmployee experience management»

Dxepeno: [10].

Otxe, EEM cTtBOpIOE YyMOBU, NPU SIKMX HABYAHHS NEPETBOPHOETHCSA HA Pi3HOBU, iIHBECTULIN,
a npodpecinHWn 4OCBIA NpaLiBHMKa CTae akTMBOM Mignpremctea. Cuctema ynpasniHHs: 4OCBIAOM
€ OCHOBOIO A5 BUPILLEHHS 3a4a4 MOTUBALLiT, 3a40BOSIEHHS iCHYOUMX NOTped npauiBHMKa B
OTPMMaHHI i HOBOro A40CBIAY, | iHTENEKTyanbHOro 4OCBIAY.
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Mpw 3anpoBagxeHHi EEM Ha nignpnemcTsi Heo6XxigHO:

1. CTBOpPEHHS YMOB, LLIO CMIOHYKaTUMYTb [0 KPaLLLOro pO3yMiHHS | YCBIAOMITEHHS] HEOOXIQHOCTI
3MiH Ha B1UNagokK HeoOXigHOCTI NpUMaT ePEKTUBHI YMPaBMIHCBKI PILLIEHHST.

2. MigTpumka iHHOBaLiamK, To6To 3anpoBagxeHHss EEM nepepbavae Taki gii, sk 36ip,
30epexeHHs i aHani3 iCHylo4oro 4oceigy cnoxueadie i NoGygoBa Ha Uit OCHOBI cUCTeMU
po3noainy 3oH BiANOBiAaNbHOCTI MiX npauiBHUKaMKU MignpuemMcTsBa (PO3BUMTOK HaBUYOK
CMiBPOBITHWKIB MNiANPUEMCTBA, 3BaXKat04M Ha NPIOPUTETU CMOXMBaAYIB).

«Customer Intelligence» (Cl, 3 aHrn. — knieHT-po3Bigka) — Le npouec 36opy Ta aHanisy
iHdpopmaLii npo knieHTiB, AeTanemn Npo HUX Ta IXHIO iANbHICTb 3 METOK CTBOPEHHS MMMOLLINX i
eeKTUBHILLMX BiAHOCWH 3 KIiEHTaMK, a TakoX NOMiMLWeHHs NPOoLEeCy NPUAHATTS CTpaTerivyHmnX
pieHs [10].

IHdpopmauis, oTpumana Big KnieHTa, Aae MOXITMBICTb KpalLe 3po3yMiTV MOro MOTMBALLIO | Ha
Lji"t OCHOBI 3a0€e3ne4YnTN 3pOCTaHHSA KiNTbKOCTI KINIEHTIB y ManbyTHbOMY. 3acTocyBaHHs bisHec-
aHaniTVKv NpW BUBYEHHI KNieHTa JO3BOJSIE OPIEHTYBATUCH Y 3MiHAX NONUTY Ha NEBHY NOCHyry
4Yn TOBap cepen KOHKPETHMX BEPCTB HaCerneHHs Ta gonomarae po3pobuTu Hanpsamu
YL,0CKOHamNEHHs KrnieHTCbKoT 6a3n.

BHyTpiLLHI AaHi Npo KNieHTIB MOXHa OTpUMyBaTV Npu Oyab-skil B3aemoaii 3 HuUMK i 36epirati
B KOpNopaTuBHMX Ba3ax AaHnx Ta cuctemax npogaxis. Knacudikauiio 30BHILIHIX AaHWX PO
KnieHTiB [11] npeacTtaeneHo Ha puc. 5.

AHanizyeTbcs

BIK; piBeHb 3 METO BMBYEHHSI
[0X0fiB; piBeHb , " .
0c°6MCTa_ Gopry; OCBITHN KyniBenbHOI NOBeAiHKN
aemorpadis npodhins; niofeit 3 KOHKPETHUMU
ciMelnHni cTaH poxogamu
AHanisyetbcsa
lFeorpachiuna micue 3 METOK BUBYEHHSI
. NPOXUBaHHS KyniBenbHOT NoBeAiHKMN
Aemorpachis KnieHTa HaceneHHs NesHoi
MmicLeBocTi
i A [aHi oTpumytoTbCH
MoBeaiHkoBI ZYMKM KnlieHTa 3 I0CTi)KEHb KOHTaKT-
naHi PO KOMMaHio LEHTPIB 41 KOMEHTapiB Npo

npoaykt abo nocnyry Ha
Internet-dpopymax

Puc. 5. Knacudbikauyist 0aHux npo knieHma
bxepeno: [11].

HwHi GaraTo nignpremcTB NPOAOBXKYHOTb KOPUCTYBATUCA TEOPISIMU YNpaBHiHHS, LLO 3acTapinm
i He NOyTb Aani BUKOPUCTaHHSA LIIHOBOT nepeBaru, KOHTPOSIO 3a pOo3no4ifioM Ta eKOHOMIT Big,
MacLTaby. B enoxy MacoBOro MapKeTUHIy KIni€EHTU He € BiHOBMOBaHMM PECYPCOM i He BapTo
BBaXXaTM, LLIO X MOBeiHKa abCOnMTHO KOHTPOSTbOBaHA i PEryIHETHCSA BUKITHOYHO 3a KpUTEpiaMm
LiHW, SIKOCTI Ta 3py4dHocTi. [ignpnemcream HeobXigHO NpuknagaTh 3ycunns, wob BuB4aTu
NOBEAiHKY CrOXMBayva AN 3anpoBaf>KeHHS1 CUCTEMU MHY4YKOT B3aEMOAIT 3 HUMU 3 METOH0
nepenbayveHHs i 3a40BONEHHS Oro noTpeo.
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«Customer relationship management» (CRM, 3 aHrn. — ynpaBniHHs BigHOCUHaMW 3 KITi€H-
TamMmn) — MOHATTS, LLIO OXOMNJTHE KOHLEMNLUIT, KOTPi BUKOPMUCTOBYHOTLCS NignpuemMcTBamMm ansi
ynpaeriHHS B3aEMOBIQHOCMHAMM 3i CrioXnBadamu, Bknovaroum 36ip, 3depiraHHa 1 aHanis
iHdbopMaLii Npo cnoXxuMBadiB, NOCTavanbHUKIB, NAPTHEPIB, a TakoX iHbopMaLii Npo B3aeMo-
BigHOCMHamMu 3 HuUMK [12, c. 13].

Ha gymky ®. Hetoenna, CRM — ue nepexig Big cTpaTerii, opieHTOBaHOT Ha NpoayKT, A0
cTparTerii, OpieHTOBaHOI Ha NO3UTUBHMI JOCBIA: 4O CTBOPEHHS LiIHHOCTEN, L0 NOMErwyoTh
XuTTa KnieHTiB [1, c. 154]. CyyacHuin CRM cnpsMoBaHuin Ha BUBYEHHS PUHKY | KOHKPETHMX
noTpeb KnieHTiB. Ha OCHOBI LIMX 3HaHb PO3POBMATLCA HOBI TOBaPM 1 MOCNYIW, | B TakWi Cnocio
NigNPMEMCTBO A0CArae NoCTaBNeHUX Linen i nokpatlye cBin piHaHcoBuin ctaH. KoxeH i3 CRM-
nigxopnis [13] moxe 6yTn peanizoBaHUii OKpeMO Bif iHLLKX (puc. B).

KoxeH i3 CRM-nigxogais [13] moxe 6yTn peanisoBaHuii OKpeMo Bif, iHLLKX (puc. 6).

-
\\
/ 1
Mipxin
/ \ «CniBpOGITHULTBO» / \
+ aBTOMaTu3auisa bisHec- * nporpama B3aemogii * aHani3 iHdopmaLii
npoLiecis, WO Aonomarae 3i cnoxvBadyamu npo croxwsadis
nepcoHarny BUKOHYyBaTu 6e3 yyacTi nepcoHany i3 pi3HOMaHITHUMMU
CBOI (PyHKLii no B3aemogii no poborTi uinsimMm
3 KnieHTamu 3 KrieHTamm
OnepaTuBHUM AHaniTuyHumn

Puc. 6. lidxodu «Customer relationship management»
xepeno: [13].

lronoeHMK npuHuMnamm CRM €:

— HasABHICTb €QUHOIO CxoBuLLa iHdhopMaLlii, 3BiakW y Byab-AKUA MOMEHT MOXITMBO OTPUMATK
BiZIOMOCTi MPO YyCi BUNaaKkv B3aeMogii 3 KrieHTamu;

— CUHXPOHi3aLisi ynpaBniHHA MHOXXWHHUMM KaHaramMu B3aEMOZii;

— NOCTIiHWMI aHani3 3ibpaHoi iHdopMaLii MPO KMiEHTIB Ta NPUAHATTS BiANOBIAHWX PiLLIEHb.

Moxnueocti CRM-cuctem:

— WBMAKMIN JOCTYN 40 aKkTyarnbHOT iHbopMaLii Npo KNieHTiB;

— ornepaTtuBHICTb 06CITyroByBaHHS Ki€EHTIB Ta NPOBeAEHHS onepaLiin;

— chopmanisauisi cxem B3aeMogii 3 KrieHTaMu1, aBToMaTmn3awist LOKyMEHToobiry;

— LLUBUAKE OTPUMAHHSI BCiX HEOOXiQHNX 3BITHMX AaHWX Ta aHaNiTUYHOT iHbopMalLyi;

— 3MEHLLEHHS OnepaLinHMX BUTPAT;
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— KOHTPOJ1b POBOTU MEHEKEPIB;

— y3rofXeHa B3aemMogis Mix cniBpobiTHMKaMM i nigpo3ginamu.

MepeBarn CRM y BUKOHaHHI psgy yHKUIN ynpaeniHHA nonsarae y Takomy [14, c. 32-33]:

— ynpaeniHHa 6isHec-npolecamun — [O3BOSSE aBTOMAaTU3yBaTK NOCiIQOBHI onepadii, siki
BMKOHYOTbLCS CMiBPOBITHMKaMK NigNpueMCTBa;

— ynpaBniHHA KOHTaKTamu, icTopis B3aeMOZiT 3 KnieHTamun — Le eguHa 6asa gaHux BCixX
KOHTpareHTiB NignpuemcTBa (KnieHTiB, NocTavarnbHWKIB, KOHKYPEHTIB) 3 BHECEHO paHille
aetanbHo iHopmauieto. Cuctema A03BONSE 34INCHIOBATU LUBUOKAA MOLLYK BaXKNUBOI
iHpopmaLii Npo KOHTpareHTiB, OTPUMYBATU BCIO ICTOPIIO 3yCTPiYel, NeperoBopiB, NMMCTYBAHHS,
yrog Ta iHwe. Lle 3py4HuiA iIHCTpYMEHT ANns WBWUAKOT i SikicHOT po60oTH 3 BENUKMMU MacruBaMu
iHdbopmalii npo knieHTiB. CucTema aBTOMaTU4YHO Haragye npo HeoOXiAHICTb 3p00MTM A3BIHOK,
Npo 3anniaHoBaHi 3yCTpidi Ta iHLWi 3axoaw;

— NNaHyBaHHSA Ta ynpaeniHHg npogaxamu — CRM fo3Bornisie ckrnagaTti nnaHu 3a pisHMMm
nokasHukamu (0oXxia 3 NpoAaxy No MeHeXxepax, Bigainax, npogykrax Towo). 3a ictopieto
NPOEKTIB MOXXHa NobyayBaTh «BOPOHKY MPOAAXiB», L0 403BOSE BU3HAYATU NPobrnemMHi 30HM
B LMKNax npogaxis. € MOXITMBICTb BpaxoByBaTW akLiliHi Npono3uuii, 3HWKKK Big obcsriB
3akynisni. Bcsi poboTa 3 knieHTom BifOyBaeTbCsl B OOHIA CUCTEMI: NiaHyBaHHSA 3ax0piB,
3[iiCHEHHS yro, NiaroToBka i BUNMCYBaHHSA HEOOXiQHMX 3BITHUX JOKYMEHTIB;

—NnaHyBaHHS Ta ynpaBniHHA 3akyniBnsMu i 40OCTaBkaMu — B CUCTEMI MEHeKepuy 3aBXau
MOXYTb Da4MTK HAABHICTb i KiNbKiCTb TOBapiB Ha cknagi. BignosiganbHi cniBpoGiTHMKM MOXYTb
CTEXUTU 32 BUKOHAHHAM NiaHy 3aKyniBesb;

— yNpaeniHHA MapKETUHIOM — €MEKTPOHHE PO3CUITaHHs, MPSIMEe PO3CUaHHS, SMS-Po3-
cunanHa. Cructema LO3BOMSIE YNPaBnATU MApKETUHIOBUMUW 3axofamMu i BU3HA4YaTW TXHIO
pe3ynbraTuBHICTb. [CHyE MOXINMBICTE CErMeHTaLT HAsiBHMX Y 6asi KNiEHTIB (4ito4MX | TOTEHLINHMX)
3a NEBHUMM NapamMeTpamMu 4N NPOBEAEHHS MapKETUHIOBUX 3aX0AiB;

— aBTOMaTM3auis AOKYMEHTOODiry — B CUCTEMY MOXHa BBECTU wabnoHn Byab-saKknx
OOKYMEHTIB, sIKi BUKOPMUCTOBYIOTLCS Ha NigNnpUeEMCTBi, Npy LbOMY Bignagae HeobxigHicTb
PYYHOro CKnagaHHs HOBOrO OOKYMEHTa MpY BMHMKHEHHI nofii. MoxnveBe aBTOMatuyHe
BVCTaBIIEHHS PaxyHKiB i KOHTPOIb ONMaTU 3a HUMK Yepe3 CyMiCHICTb 3 KnieHT-6aHkom ToLLo.

«Enterprise feedback management» (EFM, 3 aHrn. — ynpaBniHHA 3BOPOTHMM 3B’SI3KOM
nianpuMeEMCTBa) — Lie cuctema npoueciB i NporpaMHoro 3abe3neyeHHs, siKi 403BONSATb
opraHisauism LieHTpanizoBaHo KepyBaTu NPOBEAEHHAM ONUTYBaHb Cy0’eKTIB, LLIO B3AEMOAi0Thb
3 nignpueMCTBOM, NMpu LIbOMY PO3MOAINsAYM BignoBiganbHiCTb 3a NpoBeeHHs ONUTYBaHb,
30ip Ta aHani3 gaHux.

CyuacHi cuctemn EFM MOXyTb BigcTexxyBaTu 3BOPOTHI 3B’SI3KM 3 Pi3HUMU gXepenamu,
BKIHOYA0YM KIMiEHTIB, KOHKYPEHTIB, 3acoby MacoBoi iHdbopMalLlji, criBpobiTHMKIB, MOCTavanbHUKIB,
napTHEPIB TOLLO.

3aBasikn 3BOPOTHOMY 3B’s13KY MiANPUEMCTBO OTPUMYE LiiHHY iHCbopMmalito, sika gae nomy
3MOry OpieHTYBaTUCS Y HABKOMMLIHBOMY Bi3HEC-CepeaoBULLI, BHOCUTU BigNOBIHI KOPEKTUBM
Y CBOIO isiNIbHICTb, Y TOMY YMCITi CTOCOBHO iHCTPYMEHTIB i i KOMYHiKaTUBHOrO komnnekcy [15].

Becb cBiTOBUIN 4OCBI yNPaBiHHA CTOCYHKaMM 3 KNiEHTaMK, LLLO MO-Pi3HOMY BUKOPUCTOBYETHCS
nignpuemcTeamu, 3ibpaHo B 04 HY CKagHy GaraTopiBHEBY CUCTEMY, SIKY MOXHa 3aCTOCOBYBATU
AN iHTerpawii BULLEe onncaHnx cuctem y GisHec-npouecy NignprueMcTs cpepu nocnyr (puc. 7).
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* aHani3 HopmaTuBHO-NpaBoBoi 6a3u;
* aHani3 puHKy nocnyr;
' * BMBYeHHs1 NoTpeb i ovikyBaHHSI HaceneHHs B nocnyrax;
MOHiTOPUHT * aHani3 po3BUTKY TEXHIYHOI i TexHomoriyHoi 6a3n ans
oTouYylo4oro HafaHHa nocnyr,
cepeaoBMwa * OLjiHKa pu3uKiB

Cucrema Bl —_—
(Business Intelligence)

b * BCTAHOBIIEHHS Ljinen Ta 3aBaaHb;
. * po3pobneHHs BUPOBHMYOro nnaxy;

i |+ MPOTrHO3yBaHHs BUTPAT Ta NpUBYTKIB;
Cuctema CSRP CTparteriuHe p Y p puoyT :
. il nnaHyBaHHS * po3po6neHHst MapKeTUHOrOBO MMaHy;
(Customer Synchronized - peknama Ta METoAM NPOCYBaHHS MOCNYT;
Relationship P|anning) * 06r'pyHTYBaHHSA LIHOBOI NONITUKK;

* NPOrHO3yBaHHsA kaHanis 36yTy

i

HaBuYaHHS \ * BUAINEeHHs cchep KOMNETEHL|i AN KOXKHOro

Cucrema EEM ; :
- Ta pO3BUTOK npauisHKa;
(Employee * MOCTINHUI PO3BUTOK, HABYaAHHSA NepcoHany
experience nepcoHany NS PO3LUMPEHHS MOXINBOCTEN
" nignpuemcTBaa, ccpepm oro AisnbHOCTI;
management) h Y [ *_HapOLLyBaHHSA LiHHOCTI nepcoHany
.
- Mowyk
Cuctema Cl NOTEeHUiNHUX |  * Y4acTb Yy BUCTaBKax, sipmMapkax,
(Customer Intelligence) 3aMOBHuUKIB Tenaepax
nocnyr
Cuctema CRM b |
(Customer relation- —E- BUpo6HULTEO- * iNaHyBaHHs! i NiAroTOBKa A0 HaAa@HHS MOCnyr;
R * KOHCYNbTYBaHHSA 3aMOBHVKa LIOAO peanisauii BignosigHol
ship management) 36yt nocnyru:
\ * 3BiTYBaHHS NpPO BUKOHaHy poboTy
\\ )
N b
1
* 3abe3neyeHHst NPoBiAHMMM BKasiBkamu Ta
Cepsic IHCTPYKLiiIMM CroXuBava cepBiCHOro
o6cnyroByBaHHs;
Cucrema EFM * 3abe3nevyeHHa MOXNMBOCTEN 06roBopeHHs
A F npo6rem, Lo BUHVKaIOTb NiCHIst OTPUMaHHS Mocnyr
(Enterprise feedback
management)
A,
YTpumyBaHHA s
X . + BefleHHs1 6a3n JaHnx KnieHTiB;
| KnieHTIB * MOCTiViHe HaragyBaHHs MPO KOMMaHio Ta NoAapyHKu
‘-._\ MOCTINHMM KNieHTaM;
N * perynsipHe CninkyBaHHS 3 HaNBaXMUBILLUMMN

KnieHTaMu

Puc. 7. Bnnue KnieHmoopieHmoeaHux cucmem Ha 6i3Hec-npouecu
Ha nidnpuemcmeax cghepu nocrnye
xepeno: [15].

BrnpoBagxeHHs KOMMIIEKCHOT cucTeMm opraHisauii poboTtn koxHoro 6isHec-npouecy
CepBiCHOro NignpUeMCTBa 3 OpieHTaLlieto Ha MOTPeOU KieHTa | aKTUBHOK POBOTOHO 3 KIIEHTOM,
nepLu 3a Bce, 34iINCHI0ETLCA ANS NiABULLEHHS AKOCTI NPOMNOHOBAHMX MOCAYT i NiABULLLEHHSA
edeKTUBHOCTI AisNbHOCTI nignpuemMcTea.

MocTiiHO oHoBrOYM ©a3y AaHWMX, CTPYKTYPYIOUM A aHari3yroun iCTOPIt0 KIiEHTCbKMX
BiAHOCWH, 306Mpatoum iHbopmaLiito NPO MNOTEHLINHMX CMNOXMBAaYiB 3a 4OMOMOro AaHOi CUCTEMN,

192 YnpasniHcbki iHHOBauwii 3/2013 p.



IHHOBAUWHI 3acaan MmapkKeTUHry

nignNpPMEMCTBO OTPUMYE MOXITUBICTb €DEKTUBHILLIE OyayBaTV CTOCYHKU 3 KIMIEHTOM, NpaLioBaTu
3 LliNbOBMMU rpynamm, 4OHOCUTY iIHCbOpMALLit0 Y MPURHATHOMY A1 KnieHTa BUrNSA4i, Bnnmeath
Ha YacTOoTy KyniBni NOCyT.

10.

11.

12.

13.

14.

15.

16.

Jlimepamypa

Hboann @®. lNoyemy He pabomatom cucmeMbl ynpasrieHusi OMHOWeEHUsIMU C
knueHmamu (CRM) | ®pedepuk Hbroans ; nep. ¢ aHen. A. Cmamuska. — M. : OO0
«M30amenbcmeo «[Jobpas kHuaa», 2004. — 368 c.
UimuHke []. 47 MNpuryunoe [pesHux Camypaes unu Kodekc Pykosodumerns : nep. ¢
aHen. | . UWmurke. — M. : PUTOJT KITACCUK, 2003. — 159 c.
Hoesukoe A. Umo makoe knueHmoopueHmupogaHHocme [EnekmpoHHul pecypc] /
A. Hosukos. — Pexxum docmyriy : http://blog.micromarketing.ru/marketing/what-is-
clientingl.
Apmembes Baneputi. Ymo makoe Business Intelligence? [OnekmpoHHbIt pecypc] /
Baneputi Apmembesg || Omkpbimbie cucmembi. — 2003. — Ne 4. — Pexxum docmyna :
http:llwww.osp.rulos/2003/04/182900!.
Liautaud B. e-Business Intelligence: Turning Information into Knoledge into Profit |
B. Liautaud, M. Hammond. — McGraw-Hill, 2001.
Ononputivyk B. B. OpeaHizauisi 6yxeanmepcbkoe2o obniky [EnekmpoHHul pecypc]/
B. B. OHonputivyk. — Pexxum 0ocmyny : http://lubook.net/book_499.html.
CSRP — CTAHOAPT(CUSTOMER SYNCHRONIZED RESOURCE PLANNING) U
CUCTEMA [EnekmpoHHuUl pecypc]. — Pexxum docmyny : http://www.itstan.rulit-i-is/
csrp-standartcustomer-synchronized-resource-planning-i-sistema.html.
Enhancing Service Experience Through Understanding Employee Experience
Management [EnekmpoHHull pecypc]. — Pexxum docmyriy : hitp://lwww.thefreelibrary.
com/Enhancing+Service+Experience+Through+Understanding+ Employee...-
a01073931658.
Abhari Kaveh. Employee Experience Management [EnekmpoHHul pecypc] | Kaveh
Abhari. — Pexxum docmyny : http://lwww.customerthink.com/bloglemployee_experience_
management.
Harris P. We the people: The importance of employees in the process of building
customer experience | P. Harris I/ Brand Management. — 2007. —Ne 15 (2).
Shaw R. Measuring and Valuing Customer Relationships | Robert Shaw. — Business
Intelligence, 2010.
Rouse M. DEFINITION OF customer intelligence (Cl) [EnekmporHuti pecypc] ! Margaret
Rouse. — Pexxum docmyny : hitp://searchbusinessanalytics.techtarget.com/ definition/
customer-intelligence-CI.
Llloekonnsac C. Kak nosbicumb KOHKypeHmocnocobHocmse ripu nomowiu CRM /
C. lWoekonnsac Il Office. —2005. — Ne 3—4. — C. 12—18.
Joachim David. CRM tools improve access, usability (cover story) | Joachim David //
B to B 87. — 2002, no. 3.
Kadbikoe M. bumea 3a knueHma: «®poHm» u «Tbin» | M. Kadbikoe /[ Omden
Mapkemunea. — 2006. —Ne 10. — C. 32-33.
Richard D. Hanks Are you ready for enterprise feeback management? [EfieKmpOHHbIl
pecypc] | D. Richard — Pexum docmyny : http://www.mshare.net/measurement/
are_you_ready_for_ enterprise_feedback_management.php.

YnpasniHcbki iHHOBauii 3/2013 p. 193





