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yMOBax HecTaui ii Ha PUHKY Mpaii Ta HEAOCTaTHIX BHYTPIIIHIX PECypciB y camoro
MIMPUEMCTBA, TO OJHHMM 3 HOBITHIX METOJIB 3aJy4yeHHsS HEO0OXiaHOi poOovoi cuiu Ha
HIJOPUEMCTBO 3 NapaJIeJbHOK MIHIMI3ALIEI0 CYNYTHIX BUTPAT € BUKOPHUCTAHHS JII3UHTY
poOouoi cunu. JlaHuil MexaH13M J03BOJIMTh 3a1yYUTH TUMYACOBY poOOYy CHILY OCTaTHBOI
KBaidiKaIii ma yac mepexiIHIX Ta KpU30BUX CTaHIB MiANPHUEMCTBA.
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HEHPOMAPKETHUHI SIK IHCTPYMEHT MAPKETUHI'OBOI IIOJIITUKHU
KOMIIAHII

VY CBITJII 3pOCTaHHS IHTEHCHUBHOCTI KOHKYpEHIli Ha pPHUHKAX TOBapiB 1 MOCIYr Ta
3HIDKEHHS €(QEeKTUBHOCTI BUKOPUCTaHHS KIACHYHMX MApPKETUHTOBUX 1HCTPYMEHTIB
aKTyaJli3ye€TbCs HEOOX1HICTh MOLIYKY HOBHUX JI€BUX THCTPYMEHTIB BIUIMBY Ha CIOKMBaya
MU MPUUHATTI pIIIEHHS Tpo KyHiBao. OAHUM 3 TAKUX HOBUX Ta MOKU MalOJOCTIHKEHUX
THCTPYMEHTIB € HEUPOMAPKETHHT, 1110 OCTAHHIM YaCOM € MOIMYJISIPHUM MIPEIMETOM HaAYKOBHUX
JOCITIDKEHb Ta MIPAKTUYHUX arpoOariiii BeMMKuX KoMIiaHii. ToMy, MeTOr0 JaHoi myOmiKkarii
€ JIOCHIJPKEHHSI OCOOJIMBOCTEH BIPOBAKEHHS I1HCTPYMEHTIB HEUPOMApKETHHTY B
TPaJUIIIfHY MAaPKETUHTOBY TMOJITUKY KOMMAHIT /IS MiBUIIIEHHS €()eKTUBHOCTI MAPKETUHTY
KOMIIaHii.

HelipoMapkeTUHI € SCKpaBUM MPUKIAIOM €(QEeKTUBHOI 1HTerpaumii HayKOBUX
JOCIIKEHb POOOTH JTIOJACHKOTO MO3KY B €KOHOMIKY CITO’KMBYOI MMOBEAIHKH Yepe3 BUBUCHHS
0COOJIMBOCTEH BIUIMBY CEHCOPHMX, KOTHITUBHMX Ta €MOIIMHUX BIAMOBIJAEH CIOKMBAYiB Ha
MapKETUHTOB1 CTUMYITH.

Brnepiie TepmiH «HEHPOMapKETUHT» SIK IHCTPYMEHT MapKeTHHTY 1po3By4das B 2002 p.
(On IImiar), mpoTe mepiia KOHIEMNIis HeWpoMapKeTuHry Oyna pospobiiena B 1990 p.
nicuxojoramu ['apBapicbkoro yHiBepcutety, a y kinii 1990-x pp. Bxe Oyiu cTBOpeHi nepiiri
HelipoMapKeTUHroB1 koMiaHii «Neurosense» (Benukobpuranis) 1 «Gerry Zaltmanny (CLLIA)
[1].

B ocHOBI HEMpOMapKETUHTY € MEIUYHI HaYKOBI JIOCHIKEHHS JIFOJICBKOTO MUCIICHHS
3arajoM Ta HOro miAcBiOMOI 001acTi, M0 3HAXOAWTHCS HIDKYE PIBHS KOHTPOJIHOBAHOTO
yCBiJOMJIEHHS, 1 BUcTynae y 90% BuUnaakiB NpUYUHOIO MPUUHATTSA pillieHb JtouHot0. Came
TOMY, 3 TOYKH 30py MAapKETHHTY BaXXJIMBHUM € BU3HAYCHHA €(EKTUBHHUX METO/IB
MaHIMyII0BAaHHS MiICB1IOMOIO JISUTBHICTIO MO3KY Ta BUKIIMK Oa)kaHOI peakilii B CIIPUIHSTTI
JIIOJIMHU TOBAPY/TOCITYTH KOMITaHi1.

HiliBinomimmum wmeTooM HeillpoMapkeTuHry € TexHojoris ZMET, pospoOriena
npodecopom JIxeppi 3ambTMeHoM. B ii OCHOBI — BUBYEHHS JIFOACHKOI MiACBIAOMOCTI 3a
JOTIOMOTOI0 CHelianbHO MifiOpannx HaOOpiB 300pa)keHb, SKI BUKIMKAIOTH MO3UTHUBHUN
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Cyuacui 0emepminanmu eKOHOMIUHO20 pO36uUmKy Ykpainu ma ceimy

eMOLIIHHUI BIATYK 1 aKTUBYIOTH MiACBIIOMI 300pakeHHs, MeTapoOpH, KOTPI CTHMYIIOIOThH
nmokynky [2]. MapketunroBa TexHosoriss ZMET mBuako 3aBoroBaia MOMYyJISAPHICTh Cepel
COTEHb BEIMKHX KoMmaHii-kiaicHriB, BKiatogaroun Coca-Cola, General Motors, Nestle,
Procter & Gamble. Cporomni Bemuki THK cTBoproroTe BiacHi nabopartopii amis
HEHPOJOCHIDKEHHb, PO3YMIIOUM TMEPCIEKTUBHICTh JAHOTO HAMNpPSAMKY Y KOHKYpPEHTHIN
00pOoTHOI.

CucreMaTU3yOUuu 1CHYIOY1 AOCIIKEHHS B JaHIi cdepi, MOXKHA 3pOOUTH BUCHOBOK
Ipo Te, IO HEWPOMAPKETHHI BUCTYNA€ MEPEIyMOBOIO CHHEPrii BCIX MapKETHHTOBHX
IHCTpYMEHTIB KOMIaHIi Ta BIUIUBA€E Ha piBeHb e(DEKTUBHOCTI iX 3acTocyBaHHS (puc.1).
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Puc.1. InTerpauisi HEHPOMAPKETHHIY B MAPKETHHIOBY IOJITHKY KOMIAHII
(ckaaneHo 3a [3, 4])

TakuM, YMHOM MOXHa 3pOOMTH BHUCHOBOK MPO T€, MO0 HEHPOMAPKETUHT CHLOTOJIHI
BUCTYIMA€E MEPCIEKTUBHUM HANPSIMOM PO3BUTKY KOHIIEMIII MAPKETHHTY SIK Y aKaJeMidHHX
KOJlaX, Tak 1 y Oi3HeC-TPaKTHIli, OCKUIbKH BIAKPUBA€E BEIMKUN MOTEHIAT MOXKIJIHUBOCTEH
YIOCKOHAJICHHS ICHYIOUMX Ta TOMIYKY SKICHO HOBHX 1HCTPYMEHTIB BIUIMBY Ha MOBEIIHKY
CIIOBHMBAYA MPHU MPUUHSATTI PIIICHHS PO KYIIBIIIO.
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KJIIOYOBI KPOC-KYJIBTYPHI IIPOBJIEMU ITPOLIECY ITEPEI'OBOPIB ¥
MIXDKHAPOJHOMY BI3HECI

CyuacHi mipoliecu rio0anizalii CrpaBistoTh MOTYXHU BILUTUB Ha CBITOBY €KOHOMIKY,
MIJBULIYIOUN Ba)JIMBICTh KpOC-KYJIbTYpHUX Ol3Hec-nieperoBopi. barato kommaHid, sk
MIPaBUIIO, PO3TIIAAAIOTh MOKIIMBOCTI 3A1HCHEHHS MIXXHAPOIHOTO Oi3HECY, 00 PO3IIMPUTH
CBOIO TMPHUCYTHICTh Ha PUHKY, aJHKE CBIT CTa€ BCE OUIBII 1 OLTBIT B3a€MO3aJICKHUM. BTiM,
3IIACHEHHS 30BHIIIHHFOEKOHOMIYHOI AISNIBHOCTI BUMAra€ He JIMIIE MOTJIUOJIEHOT TEXHIYHOT
KOMIIETEHTHOCTI, @ i KOMIIETEHTHOCT1 y c(epl B3aeEMO/IIi 3 JIFOABMH 3 PI3HUX pac, HAlIH 1
KYJBTYP.

Kpoc-kynbTypHiI BiAMIHHOCTI BHUKJIHMKAIOTh YOTHPH OCHOBHI BHJHM TMpoOJeM B
MDKHApOAHUX AUIOBUX IEPEroBOpax, a came: MOBHI IpoOiieMu; MpoOjeMu TIyMadeHHS
HeBepOaabHOI TMOBEIIHKH; BIAMIHHOCTI Y CHCTEMI I[IHHOCTEH; pO3O1KHOCTI y crmocobax
MHUCJICHHS 1 poIiecax MPUHHATTS pireHsb [1].

[Topsimok MOSIBY IIUX YNHHHUKIB € BOXKJIUBUM, aJ)K€ MPOOJIEMH, PO3TAIIOBaH1 HIKYE 32
CIUCKOM, € OLIbII CepHO3HMUMHU 1 OUIBII CKJIAJHUMU JJIs pO3YMiHHS 1 BUpimeHHs. Tak, aBa
YYaCHUKH TIEPETOBOPIB Bipazy MOMITSTbH, SKIIO OAMH TOBOPUTUME SITTOHCHKOIO, a 1HIIHNA
HIMELbKOIO MOBOIO. BupimienHs 1iei mnpoOneMu € J0CTaTHBO MPOCTUM: HaWHATH
nepekiazaya abo CIUIKyBaTHCS Ha BiAOMIi 000oM cropoHam MoBi. He3anexxHo Bia crocoOy
piteHHs, nmpodiaemMa € O4eBHIHOIO.

Po3yminHs HeBepOaIbHOT TOBEIIHKM, HATOMICTb, MaiKe 3aBXKIH MPUXOBAHO Ha PiBHI
MmiJcBiIOMOCTI. BoueBuap, MpOTATOM TMEPEMOBHH Bid-Ha-BlY Y4YaCHUKH HEBEepOaIbHO
OOMIHIOIOTECSI BEIMKUM 00csiroM iH(popmaiii. Maiike Bcsi BOHA CIPUNMAETHCS SIK CUTHAIU
s miacBimoMocTi. [lpu mpoMy, Aesiki eKClepTH CTBEPIKYIOTh, IO JaHa 1H(popMallis €
OUTBII BaXJIIMBOI, HIXK Ta, M0 MepefaaHa BepOaibHOo. AHTponosor Peit JI. bepayaiictenn
BHU3HAUMB, IO ITiJ1 YaC PO3MOBH CIIOBaMU INepenaeTbes MeHue 35% MoBiIOMIIEHHS, a pelTa
65% mnepenaerbes HeBepOanbHO [2]. AnpOept MerpabsH, ncuxonor Kamidopriiickkoro
VHIBEPCUTETY, TaKOXX TMPOBIB aHami3 iHpopMmalli, sfKa COpUAMAEThCA T 4Yac
MIDKOCOOMCTICHOTO CIIJIKYBaHHS. 3a MOT0 TBEPIXKEHHSIM:

— 7% iadopmairii IroguHA CIIPpUHMAE 3 MOYYTHX CIIiB;

— 38% - oxepxye 3 mapajgiHrBICTUYHUX KaHaJiB, TOOTO TOHAIBHOCTI, TEMITY,

TYYHOCTI T0JIOCY, @ TAKOXK 1HIIUX OCOOMBOCTEH MOBH;

— 55% - 3 MmiMiku ciiBpo3MOBHHKA [3].

[Tpu boMy, SKIIO HEBepOaNbHI CUTHANH BiJ 3apyODKHUX MapTHEPIB CHPUHMAIOTHCS
HEBIPHO, IEPETOBOPHUKH OUTBII CXUIIBHI TEPEKPYUIyBaTH BepOanbHy iHpOpMaIlito, HaBITh HE
YCBIJOMJTIOIOUH CBO€T MOMMIKHU. OTKe, SIKIIO (PpaHIly3bKUIl KIIEHT MOCTIHHO TepeOuBae 1
MEePeruTye, aMepHhKaHelb, SK TPaBHJIO, TOYYBaTUMEThCS HEKOMGPOPTHO 1 TO4YHE
ApaTyBaTUCs, HE Jal4u co0i 3BIT, YoMy caMe Tak BiAOyBaeTbcsi. TakuM YHHOM,
MIKOCOOMCTICHI HEMOPO3YMIHHS YacTO 3MIHIOIOTH «KOJIp» JUIOBUX BIJIHOCHH, BTIM
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