MAPKETHUHI'OBI CTPATETII] B2B

Mapxketunrosa ctparerist B2B (a6o
O0i3Hec-013HeC) ¥ JI0Cl  3aJUIIAEThCS
aKTYaJIbHOIO Ta KPUTUYHO BAYKJIMBOTO IS
H1IPUEMCTB. Ie IIOB’SI3aHO 3
JEeKUTbKOMa  KIIFOYOBUMHU  II€peBaraMu
BIIPOBAPKCHHSI MapKETHUHTOBO1 CTpaTerii
B2B, 30kpema: 30CepemKEHHS  Ha
3a/I0BOJICHHI TIOTpeO 1 3amuTiB L1JIOBOL
ayJIATOPIT; 3Ty ICHHS KJIIOYOBHX
KJIIEHTIB, K1 MOXYTh CTaTH
JIOBTOCTPOKOBUMH Ta IHHUMHA
nmapTHEpaMH, YTPUMaHHSA  ICHYIOYHX
KJIIEHTIB, 3a0C€3MEUeHHS  ITOCTIHHOTrO
MOTOKY 3aMOBJIEHb 1 MIATPUMAHHA
IMO3UTHUBHOI JIJIOBOIT peryTariii;
CTBOPEHHS  CHUJIBHOTO  OpeHay  JUId
KOMITaHii; JOrmoMora MiAIPHEMCTBAM Y
300pi Ta aHami3l JaHUX MPO PHUHOK 1

KIieHTiB  [6]. JlilicHO, MapKeTHHroBa
CTpateris B2B € BAJKIIMBUM
IHCTPYMEHTOM, AKAN nornomarae

CTBOpPHUTH €(eKT, M0 BeIe 0 CTaJIoro
po3BUTKY  Oi3Hecy. HacmpaBmi 11
JoTIoMarae CTBOPIOBATH I[IHHICTh IS
KJIIEHTIB Ha OCHOBI 1H(OpMAaIlil PO iXHI
OoTpeOH Ta 3aIlUTH, 3aTy4aTH KIFOYOBHX
napTHepiB 1 3abe3nedyBaTh CTaOUIbHE
3pocTaHHs Oi3HeCy.

Y paMkax pi3HHX JOCHIIKCHB
HAayKOBIll  CHOUpAJIUCS Ha  ICHYIOYe
pPO3yMIHHSI ~MapKETHHTOBOI  CTpaTerii
Business-to-Business sk rmiany gid i
KOMIUJIEKCY 3aXOJiB, CIPSMOBAaHUX Ha
JNIOCSITHEHHS ~ IIJIE  KOMIIaHii, sAKa
CIIIBIPAIIOE 3 1HIIMMU KOMIAHISIMH YU
opranizaiisima [2-4]. Ha Biaminy Bia
XapaKTePUCTUK MAPKETUHTOBOI CTpaTerii
B2C  (Business-to-Consumer),  sxa
HallJIeHa Ha KIHIEBUX CIIOJKHBAaYiB,
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MapKETUHIOBa CTpaTeris B2B
30Cepe/KeHa Ha 3aJ0BOJICHHI TMOTPeO 1
OakaHb  IHIIMX  MIAOPUEMCTB  abo

opraHizailiid. bepyuu 10 yBaru okpecieHi
O0COOJIMBOCTI MapKETUHTOBOi CTpaTerii
B2B, BoHa jgomomarae JOOCATTH POy
edekTiB, SAKI € pe3yJbTaTaMu Ta
BITMBAMH HA  TIANPHEMCTBO,  SIKE
BUKOPUCTOBYE  II0  CTpaTerito i
B3acMoIli 3 I1HIIMMHA KOMIIAHIM YU
opraHizaiii. ¥ pamkax TOCHIIKEHHS MU
CIIUpajuCi Ha YyCTaJe€HE PO3YMIHHA
MapKeTUHroBoi crparerii B2B sk miany
I 1 KOMIUIEKCY 3aXOJlIB, CIPSIMOBAaHUX
Ha [JOCATHEHHsS LJIEM KOMIIaHil, sKa
CIIBIPAITIOE 3 1HITMMH KOMIAHISIMH YU
OpraHi3aIlisiMu. Peamnizars
MapKeTHHTOBOI cTparerii B2B mo3Bose
JOCSTTU Psiy €deKTiB, K1 MOXKYTh OyTH
MO3UTUBHUMH, AKIIIO CTpareris
JIOTIOMArae JOCSITH MOCTaBIEHUX IIIEH i
3abe3rneuye ycmix, ab0 HEraTUBHUMH,
AKIIO CTpaTeris He Jajga OYiKyBaHUX
pe3yibTaTiB 1 MOXe NOoTpedyBaTH
KOPUTYBaHHSI. [To3uTuBHI edexTn
MOXYTh BKJIFOYaTH: CTBOPEHHS IIHHOCTI
JUIS  KJIEHTIB, 3aJyYCHHsSI KJIHOYOBUX

napTHEpiB, AKI  MOXYTb  CIPHSITH
NOJAJIBLIOMY PO3BUTKY cy0’exTa
rOCIOJIapIOBaHHS; 3a0e3MeYeHHs

CTaOUIBHOTO 3pOCTaHHs O13HECY 3aBISIKU
CUHTE3y TMPOILECIB YTPUMaHHA  Ta
3amyuyeHHs KiieHTiB. binbuie toro, 0yso
JIOBEJICHO, 1110 CTBOPEHHS I[IHHOCTI IS
KJIIIEHTIB € OCHOBHHUM e€(eKTOM, SKUM
OPU3BOAUTH IO IHIIUX TO3UTHBHUX
pe3yNbTaTiB, TaKUX K  3adydeHHS
KITFOYOBHX TAPTHEPIB, K MOXKYTh CTaTH
IHCTPYMEHTOM Ta CHPHUSTH YTPUMAaHHIO
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KJIIEHTIB Ta iXHbOMY ynpaBiiHHIO. KoxxeH
13 MO3UTUBHUX €(EKTIB MapKETHHTOBOI
ctparerii B2B € pe3ynbpratom cTBOpeHHs
epeKkTuBHOTO Ta J00pe MpOIyMaHOro
KOHTEKCTY, SKHWA 3a0e3leuye CUHTE3
po3mipy B3aemofii Ta Qopmary MHoro
€JIEMEHTIB, TAKUX SIK CErMEHTAaLlis PUHKY,

aHai3 ay IUTopii, PO3BUTOK
IHIWBIAYaJlbHOI peKJIaMH. 10H , BHOIp
KaHaJIiB MapKETHUHTY, po3pobka

MapKETUHTOBUX MarepialiiB, B3aEMOJIS 3
MOTOYHUMU KJII€EHTAMH, aHai3
pe3yibTaTiB  peanmizaiii MapKEeTHUHTOBOI
CTparTerii Ta KOPUT'yBaHHS MapKETUHTOBOI
CTparTerti. 3aBIsKU TaKOMY
KOMILJIEKCHOMY Ha0Opy €JeMEHTIB L
CTpaTerisi BIUIMBA€ Ha BIIHOCUHM MIX
0i3HECOM 1 KII€HTOM, 3a0e3neuyroun
3aly4eHHs]  KIIIEHTIB, SIKI  CIpaBji
3alliKaBJICHI B MPOAYKTaX abo IMociayrax
cy0’ekTa  TOCHOJApIOBaHHA, Ta  iX
yTpUMaHHS B JIOBTOCTPOKOBIH

nepcriekTuBi. Bu3HadeHa miommHa abo
MapkeTHHroBa  crtpaterias  B2B €
JTUHAMIYHOIO Ta TIOCTIHO PO3BUBAETHCS
3aBASKA  TEXHOJOTIYHOMY  TPOTpeECy,
MIHJIMBUM  PUHKOBHUM  yMOBaM 1
3pOCTAlOUMM  OYIKYBAaHHSIM  KJIIEHTIB.
Takum 9yuHOM, € KUJTbKa MEPCIICKTUB JJIS
MOAANBIINX JOCHIIKEHb, SIKI MOXYTh

COPUSTH HOT0  BJIOCKOHAJEHHIO  Ta
po3yMiHHIO:  JloCHipKeHHST ~ MOXKHA
30CEpEUTH HAa  BHUBYEHHI  BIUIMBY
HMITYYHOTO IHTENEKTY, aBTOMAaTHU3allii,
aHaJi3y JaHUX Ta 1HIIMX TEXHOJOTIM Ha
dbopmyBaHHs Ta peanizaiito
MAapKETUHTOBUX CTparteriu B2B.
JlocmimKeHHs MOXKYTh BUBYUTH
€(EKTUBHICTb MEPCOHAIII30BAHUX

MapKEeTUHIOBUX MiaxoaiB y cdepi B2B.
Ile BkJIOYa€e BUBYEHHS 1HJMBIAyaIbHUX
noTped 1 OakaHb KIIEHTIB 1 PO3POOKY
MepCOHaII30BaHUX KOMYHIKaIlIHUX
CTpAaTerii 1 MPOIO3HUIIIi.
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